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Type of Academic Institution

Columbia - IVY League Private Institution

Tuck - Public institution



Institution:

•What is the Institute mission for the fund?

•Only for specific projects and entrepreneurs or open?

•Who will be responsibility to find the investors/money?

•To manage the fund?

•Who will be manage the fund? HEI? Students local 
Union? Or maybe co-managing



Deal Flow character

Columbia - Finance inclusion ventures
Tuck - General measured for profit social ventures



Investment Capital

Columbia - 10-25K - 2 years

Tuck - 25-50K Long term



Education

Columbia - Focusing on community education on impact investments, MBA’a 

students - consulting through experiential learning 

Tuck - Experiential learning for participating students



Structure and Collaboration format

Columbia - affiliated to the Tamer Center for Social Enterprise in Columbia 

business school 

Tuck - Open to enterprises from academic institutions and field, calling for 

collaboration with peer funds



Fundamentals
Microlumbia Tuck Social Ventures

Year when the fund 

started out 

2007 - Developed bottom-up 2015

Assets under 

Management 

~$125,000 25K in Cnote, 25K in New/Mode

25K in CollegeBacker, 25K in Brightfield

Source of funds: Donations, initial fundraising of $3,000 $100,000 in alumni contributions

Requirements to 

participate

Lecture Series: None 

Consulting Projects: MBA Student 

Probably be part of the MBA program

Investment Amount $10,000 - $ 25,000 $25,000 - $ 50,000

Investment Vehicles Debt investments into Social Lending 

Enterprises, as well as selected CNote 

and Streetshares

Equity and Debt Investments 

Pre-Seed Capital Rounds

For- profit social enterprises



Deal Pipeline: Microlumbia



Microlumbia Fund Management Structure



Fund Sources



Fund Assets



founds:

•What is the fund mission of the founds? Business or Social 
Entrepreneur?

•Only for students? Or for all the HEI members (staff et al,,)?

•what is the contact between the academic programs (courses, 
business centers) and the fund?

•What is the financial condition? Is that fund? Or maybe kind of 
loan?

•What is the collaboration with the business organization who are 
give the money?



Takeaways:
● Long term vs. short term investing

● Fund structure - core academic or an outsourcing? Board of governors type?

● Deal flow type (financial inclusion is less relevant to Israel)

● Investment source and capital - depend on funding source and ideology

● Partnership - open source (with peer investments), professional (from financial sector), 

internal (as part of a faculty/school center)

● Consulting - is it embedded in the fund activity, provided as extra? 

● The risk of extra focus on consulting - Where is the fund on the scale between VC and 

Philanthropy?

● Experimental education - traveling to the field, global or local, theoretical only?

● For profit only or NGOs as well?

● Measurements and evaluation - as part of the deal?

● Students motivation in case of a long term investment: are we risking it or planning 

properly?

● Is there clear influence to the institution type? Besides fund raising ability, Not very 

clear…. (advantage of IVY league for instance)



Source

Initial endowment of the tuck fund 

https://www.tuck.dartmouth.edu/news/articles/tuck-social-venture-fund-invests-in-college-savings-startup

